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Amazon Account

Success Story

We treat your store as it is our own.
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Our collaboration with Olivarte

began in May 2024. In the initial 

phase, impressions, ad sales, and 

organic sales were below 

expectations. 

With the right strategies, we 

increased sales from $724 to 

$15,854 in 7 months, achieving a 

2,090% growth.
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Inventory Management 

Our first step was to streamline shipment 

management, which was initially irregular 
and limited. This was crucial for accurate 
stock tracking and effective ad campaigns.
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Catalog Optimization

We optimized the catalog by correcting 

inconsistencies and ensuring clear, accurate 
product information. Then, we applied parent 

listing to group different variations of the same 
product under one listing. 

This improved user experience and enhanced 
product visibility. Monthly impressions grew by 

approximately 525% highlighting the strong 
impact of catalog optimizations.

olivarte
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SEO Optimization

Initially, products had low visibility in organic searches and poor conversion 

rates. We optimized product details through effective SEO practices. As a 
result, Conversion rate improved by approximately 151%.
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A+ Content Creation

We enhanced product visuals and content 

through A+ Content. As a result, product appeal 
improved, leaving a positive impression on 
customers and supporting increased sales.



Advertising

When we started advertising, we initially preferred automatic campaigns to achieve 

healthy and efficient results. Using the data obtained from these campaigns, we moved 
on to different campaign types such as Sponsored Brand, Sponsored Product, and 

Sponsored Display. As a result of our continuously updated strategy, we managed to 
increase our advertising volume by 39 times within seven months. Thus, while our 
monthly ad sales were $218 in May, they rose to $8,545.96 by the end of December.
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Campaigns Graph 
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Looking at the bigger picture, by the end of May the store’s total sales were $8,051.10, with 

just $218 of that coming from ads. From the start of our partnership in May through the end of 
December, we achieved a total of $50,282.96 in sales. Of this amount, $32,575.41 came from 
advertising and $17,707.55 from organic sales. In just four months, we managed to grow ad-

driven sales by an impressive 150 times.

Before

After
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Results

Olivarte had clear potential from the start, but it was untapped. At Clicktimum, 

through advertising strategies, consistent shipment management, professional 
A+ Content, and effective SEO, we achieved the targeted sales and visibility in a 
remarkably short time.
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Results I Olivarte

In just seven months, we boosted Olivarte’s total sales 

from $724 to $15,854, achieving a 2,090% growth. Ad 
sales grew 39x, reaching $8,545/month, while total 
sales between May and December hit $50,282, with 

$32,575 from ads and $17,707 organically.
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info@clicktimum.com

We treat your store as it is our own.

www.clicktimum.com

Let’s write the next success story together!

http://www.clicktimum.com/
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